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Sartorius Stedim Biotech Group

Anchored in purpose - Ambitious to shape the future

oy Better health for more people.
Purpose

We empower biopharma customers to accelerate drug
Of", development and enhance manufacturing efficiency
Mission for better therapies and more affordable medicine.
(F?rtcl)rmise Simplifying Progress
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Sartorius Stedim Biotech Group

Biologics pure play with compelling financial profile

High revenue share with Life Sciences customers

~€30bn Sales revenue

2025
~90%

Revenue share today

~13% Sales CAGR 2015-25

ﬁ

2015

30.8% | EBITDA margin?

~85% Recurring revenues

~10,3OO Employees

FY 2025 figures, 1 ul. EBITDA margin excluding extraordinary items
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Sartorius Stedim Biotech Group

Unique capabilities make us a leading partner to the biopharma industry

H i:mr(t))?ogpfl?acr[::\a Highly differentiated portfolio; leading market positions in key technologies

Deep scientific, application and regulatory expertise

—1 Unique
£ know-how

Trusted : . : .
@ - Superior and consistent quality and global technical support

Global
ooa]  footprint

Strong presence in all regions, resilient supply chains

150 Long-terrp With scientific research institutions, universities, and customers
partnerships

SARTORILS



Sartorius Stedim Biotech Group

Addressing the complex and regulated biopharma value chain

Cellline & process development

Creation of a stable cell line;
definition of a robust
manufacturing process

Sartorius offers an

integrated, fully scalable

end-to-end portfolio [:I
-

Upstream & downstream production

Production, isolation and filling of the desired drug
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Sartorius Stedim Biotech Group

Our solutions for biopharma manufacturing

Our ambition E Scalable end-to-end solutions for all biopharmaceutical modalities;
More efficient bioprocessin Market leader in single-use technologies
P g 9 9
— : : Media & reagents Bioreactors
ﬂ Design safe and flexible g
processes )
_ . B - ‘ o —
~/| Reduce investments : : .T' My =
_ o Chromatography Filtration Fluid management Digital solutions
ﬁ Increase productivity | 7
LD E .
SR B | i
~/| Enhance product yield e =44 s -

Note: Highlighted products are a sample from our end-to-end portfolio
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Sartorius Stedim Biotech Group

Al will transform biopharma and accelerate our core business

Al is increasing demand for Sartorius Stedim Biotech solutions... ...and will make them more powerful and scalable

SSB has the instruments, the data and
capabilities to unlock value for customers & partners

. . _ Smart, autonomous instruments and systems
Al boosts discovery efficiency, accelerating

molecule progression and expanding biopharma \/ In-silico process development

pipelines. Lights-out manufacturing

Enabling and leveraging an open innovation ecosystem

Structurally raises demand for cell line

|

development, process development, and ] § &
[ T —F (Einsan) 54 |
manufacturing. ] — F:d5d

SSB = Sartorius Stedim Biotech

; SARTORILS



Sartorius Stedim Biotech Group

Advancing our portfolio through a proven three-pillar innovation strategy

éﬁ
Own product development
in areas of core competencies

(Select examples of recent product launches)

Pionic

Sartopore Evo

\\

Cooperations
with customers, research institutes, start-
ups, and industry-leading experts

(Select examples)

Il
30¢ SPARTA

dfki
all

Waters

Stanford
SIEMENS University

L Leiden University
C Medical Center

The | onal Institute for
on in Manufacturing

-

Acquisitions
of complementary and
differentiating technologies

(Recent focus areas and strategic rationale)

Chromatography
Closed gaps in downstream offering
True end-to-end portfolio

Solutions for advanced therapies

Built an early position in emerging market
Focus on mission-critical, high-value
applications

SARTORILS



Sartorius Stedim Biotech Group

Benefitting from growth across all modalities

Sartorius Stedim Biotech offers ...with the risk profile of a solutions provider
exposure to all biopharma modalities...

Picks-and-shovels model:
Mission-critical tools across development and manufacturing

\K Monoclonal

antibodies

Modality-agnostic:
No dependence on individual drug/modality successes

\¢/ Next-gen Advanced -
éé antibodies )qg Therapies Volume-driven growth:
Demand driven by rising manufacturing volumes, supported by increasing

patient demand, an expanding drug pipeline, and drug approvals

PN Other
[/ \J H
ﬁ biologics Attractive risk/return: High switching barriers; broad customer base;
high share recurring revenue

10 SARTORILS




Sartorius Stedim Biotech Group

Clear focus and strong positioning drive profitable growth above market

Sales revenue; EBITDA margin'

CAGR~13%
~€3.0bn
~£1.4bn m 30.8%
~€£884m
m29.3%
m26.2%
2015 2019 2025

Salesrevenue W ul EBITDA margin

1 ul. EBITDA margin excluding extraordinary items 2 Sales revenue growth including M&A

11

Sartorius Stedim Biotech playbook

Win customers in early R&D and follow
molecules through development to become
embedded in final production processes

Continuously expand the portfolio, prioritizing
innovation in mission-critical process steps

Grow share of wallet, increase share of recurring
revenue

Leverage trusted, long-term customer
relationships

SARTORILS



Sartorius Stedim Biotech Group

Regulatory validation as a foundation for a resilient business model

Customer Cell line & process ; Clinical trials ; Commercial
workflow development production

oS/)a(:’forius. "'100/0 "'30% "'60%

revenue

i
stickiness .. ...............||||||||||||||||||||IIIIIIIIIIIII|||||||||||||||||||||||||||||||||||||||||||""'"""""""m“

= Biologic manufacturing processes must be validated and approved by health authorities (e.g., FDA, EMA); any major post-approval changes
revalidation and regulatory approval, creating high switching costs

= Majority of SSBs’ revenue stems from validated commercial processes, providing a strong recurring base that drives growth, predictability, cash
generation, and resilience

Note: Sales split by development phase based on Group sales with Life Science customers only (~90% of total Group sales)

12 SARTORILS



Sartorius Stedim Biotech Group

High share of recurring revenue

Equipment sales as a key enabler for recurring revenue stream

SHo + & + =g

Consumables & reagents Software Service

A Large and growing installed base

‘/ Lock-in within validated manufacturing processes

FY 2025 figures

13

~85%

Recurring revenue

SARTORILS



Sartorius Stedim Biotech Group

Revenues diversified across customers

Long-term business relationships with leading
global (bio-) pharma companies

SAMSUNG ~\ Boehringer
BIOLOGICS W mgelheim

@ Pﬁzer

sanofi

AMGEN REGENERON 0:0 MSD

LONzZaQ

14

Limited dependence on individual accounts

Sales to Top 50 customers
in 2025, € in millions

£€1,000 -
£800 - ) s4o,  ~58%
. ~50%
€600 | ~42%
~28%
€400 -
€200 -

0—
Top 10 11t020 21to30 31to40 41to50

Sales —8— Cumulative Share

SARTORILS



Sartorius Stedim Biotech Group

Strong presence in all biopharma regions

Helsinki
Havant Glasgow (Ume3
Stonehouse Royston Malme

Nottingham GOttIn en
Ann Arbor CergyLlitge Bielefeld 9

llkirch " uim  Guxhagen Beijing
Marlborough Lourdes Loos Freiburg
Aubagne Ajdovscina Songdo
NewQxtord Mohamdia Beit Haemek Shanghai
tauco Bangalore

all sites incl. sales & service

FY 2025 figures

15

Sales revenue by region

Americas
~35%

EMEA
~42%

€3.0bn

Asia | Pacific
~23%

SARTORILS



Sartorius Stedim Biotech Group

Infrastructure prepared for the next growth phase

Recent capex cycle strengthened the global production
network across multiple areas

~:€2 1bn Global resilience Redundant capacities

Capexin 2020-2025 Customer proximity  Operational excellence

Songdo, South Korea (exp. 2027) Freiburg, Germany (opened Q2 2026)
Media, bags, filtration, labs, training Cell culture components

Examples of major expansion projects
Hsd = high single-digit

16

Capexratio set to decline
in % of revenue

Major capex projects 2026

Songdo, South Korea
Freiburg, Germany

Regular capex composition

Regular expansion
Capitalized R&D
Maintenance

~13.3%

hsd?

2026e

2028e

SARTORILS



Market and mid-term ambition

Attractive end market supports our
mid-term financial ambition

SARTORILS



Sartorius Stedim Biotech Group

Sustained strong market fundamentals

o Al Al

Growing and aging Growing pharma Shift in medicine
population market? to biologics?

~57%

share of biologics in

>1.6bn ~b% p.a.

Estimated number of
people aged 65+ by 2050

(2x vs 2025)

growth of global
pharma market

pharma market 2030e
(+~22pp vs 2015)

Sources: 1 WHO 2 Evaluate Pharma, April 2025, GloblaData, January 2026 3 Sartorius market intelligence 4 Global first-time approvals of biologics

18

Increasing number of
drug approvals23

2X

number of approvals®in
2020-2025 (~890) vs
2015-2020 (440)

SARTORILS



Sartorius Stedim Biotech Group

Broad growth of biologics; rising relevance of new modalities

mADbs remain dominant; biosimilars, AT and next gen antibodies
with strong growth from small base

Revenue by modality (€ bn)!

1,200 ~10% CAGR
~10% CAGR
800 ]
400 —
2021 2026 Mid-term

Classical Antibodies Other Biologics Advanced Therapies

Large number of molecules in pipeline:
New modalities account for ~50% today

Number of molecules in development!

~26,000

molecules

|

Next Gen Antibodies

1 Global Data, IQVIA, Market Reports & Sartorius Market Intelligence January 2026

19
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Sartorius Stedim Biotech Group

Advanced therapies gaining traction, offering above-average growth
potential

Well-filled and growing pipeline

>9'6OO candidates in development 2989

New in 2025 2% 2514

>120 AT approved globally, 13 in 2025 Existing

~15% CAGR anticipated 2026-2030

Gene-modified Cell Gene Nucleic

3 AT with >S1B sales revenue in 2025
Cell Therapies  Therapy Therapy Acid

(of @ blockbusters in total)

AT = Advanced Therapies; include cell and gene therapy candidates, RNA or DNA based therapies/vaccines, and oligonucleotides
Sources: GlobalData, Sartorius market intelligence

20 SARTORILS



Sartorius Stedim Biotech Group

R&D and production volumes as structural market growth drivers

Addressable market CAGR mid-term!

Opportunities
= Biopharma R&D and production volumes continue to grow, driven
‘ //I by expanding pipelines, drug approvals, and rising patient demand
= Increasing complexity and diversity of modalities drive investment
in technological innovation

8 - 1 Oo/o = Aland technology are accelerating the pace of change

Challenges
= Pressure on healthcare systems and drug pricing

= Geopolitical dynamics and policy shifts add complexity and friction
Source: Global Data, IQVIA, Market Reports & Sartorius Market Intelligence January 2026

21 SARTORILS




Sartorius Stedim Biotech Group

Mid-term ambition: targeting continued profitable growth above market

Addressable market SSB key drivers
CAGR mid-term1 of outperformance

Sartorius » |eadershipin SU and

. _ o process intensification
St‘edlm 8 1O/° » Unique advanced therapies
Biotech :

portfolio

SSB = Sartorius Stedim Biotech 1 Sartorius market intelligence 2 starting as of 2027

22

SSB mid-term ambition?

Above-market Organic salesrevenue ul EBITDA margin
growth p.a. growth p.a.in cc expansion p.a.

+100-200bps 9-12%  ~60-85bps

SARTORILS



Sartorius Stedim Biotech Group

Strategic initiatives launched to strengthen SSBs’ competitive edge

Financial
ambition Profitable growth above market, enhanced cash generation, reduced leverage
Strategic Portfolio Customer experience Excellence & efficiency
Initiatives How to add value to customers How to engage with customers How to operate
Focus on innovation, Trusted partnership, fast and More cost-efficient, digital,
core strengths and emerging reliable technical support and high automated and lean to provide
opportunities service quality short lead-times and high delivery
reliability
Enablers People engagement & culture Al, data and digitalization Empowerment

SSB = Sartorius Stedim Biotech

23 SARTORILS



Sartorius Stedim Biotech Group

At a glance: Reasons to invest

Exposure to high-growth N

n/i];l]]_ biopharma markets with QQQ

strong barriers to entry

Mid-term ambition for

@/JG profitable, above- @

market growth

24

Strong market position
with differentiated end-
to-end portfolio and
innovation leadership

CapEx normalization and
improving cash
generation supporting
deleveraging

v

Sticky business model with
high share of recurring
revenue

Targeted initiatives to
achieve best-in-class
customer experience and
operational excellence

SARTORILS



Portfolio deep dive

Strong portfolio enabling more efficient
drug production

SARTORILS



Sartorius Stedim Biotech Group

Covering most steps of the biopharmaceutical manufacturing process

= Scalable end-to-end portfolio
for all unit operations

= Seamless integration of
instruments, consumables,
and critical raw materials

= Process & quality control, and
advanced analytics built into
the equipment and workflows

= Regulatory-grade quality and
compliance

Final Cryo- Sterile
filling  preservation filtration tration filtration

= I
Uiy 5 — ‘W —
i = af
Culture media Inoculation Seed train Production

preparation

Upstream: Production of the desired drug

Downstream: Isolation and filling of the desired drug

¥ ‘
......... = .
......... TN o
ijr«.—\ WA B
s Bl |l
| B 4
= " N -
e Y n " A

Concen-  Virusclearance & Chroma-
tography

Simplified representation of manufacturing process and required technologies; only shows selectin of Sartorius product portfolio

26

Clarification &
centrifugation

SARTORILS



Sartorius Stedim Biotech Group

Complete portfolio with differentiated solutions across key technologies

Key technologies Sartorius Peer 1 Peer 2 Peer 3
o |~ .
I Filtration ‘ = Highly concentrated market with
four major players holding most of
— Fluid the share, plus Tier-2/3 players
- Management & across specific segments
= Sartorius positioned as market
8I° Fermentation & leader in single-use with strong
Al positions in fermentation, filtration,
S and fluid management
= Purification \*\\\\% ‘ Posit] X
= Positioned as challenger and
- innovator in downstream
Cell Culture \\L\\\\\\\K\‘* purification
E‘i Media

Pie charts indicate completeness of product offering

27 SARTORIUS



Sartorius Stedim Biotech Group

Focusing on single-use (SU) solutions, which continue to gain share

Economic advantages of SU vs stainless steel?

B Stainless steel Single-use

-70% +25% -40% -50%

il

Capital Cost Material & Labor Overhead
Reagents

SU has become a standard in clinical production;
penetration is set to rise at commercial-scale

Today Future

Clinic m >85%
Commercial E:I <20% m

Favorable modality mix: ~55% of pipeline with SU as preferred
platform due to lower batch volumes

Technologies: Higher productivity and process intensification make
SU increasingly viable for larger-scale production

1 Commercial manufacturing facility type; submission to PDA Journal, Bioprocess International 2016, Trends in Biotechnology 2025, Drug Discovery Today 2023

28
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Sartorius Stedim Biotech Group

SSB is driving the adoption of process intensification

Bioprocessing is undergoing  SSB drives this trend with innovative solutions for process improvement
a transformation

]
L ‘ " g COGS
Vi ' [ |" | ‘ '-'!;_ ' Integrated _ o
Past B N . e R, T o P { continuous 50%
. HE }\ T U5 O - % i ] processing
Batch production '| | I platform Productivity

J -
Perfusion- Intensified chromatography | PAT & Digital tools CO, emissions
Future Ein:rzlaegcors =N ~ - '20%
Continuous Process footprint
production -60%

SSB = Sartorius Stedim Biotech; Note: Highlighted products are a sample from our end-to-end portfolio; PAT = Process Analytical Technology

SARTORILS
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Sartorius Stedim Biotech Group

Innovation example: Pionic - First modular end-to-end platform for intensified
downstream processing

Covers all key downstream unit operations
= Designed to transition customers from

batch to continuous processing,
t . d t d Capture ' I |
stepwise or end-to-en 1 =
: Virus :‘! -_n_ L ‘5 -Lﬂ, Sl’ ! 31!--,‘) -“
= Enables higher throughput, lower E Inactivation e s lil I I s el !%3 nC el
. : ¥ At ':: . i D | oS ™ I*'—':ri.,i :“
footprint, reduced costs Ml Intermediate | M E\ 3“* i)
J ‘.,u ~v | AT — k | %
¥ vv % \

Purification

= High flexibility across scales and
modalities

Polishing
- S f tl t th S t [ irus
|gn| ICan yS reng ens >artorius I.A_f\. ;emoval —\\5

downstream offering with a highly
differentiated, unique solution B

o | »oo
0o

UF | DF -

UF = Ultrafiltration, DF = Dialfiltration

SARTORILS
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Sartorius Stedim Biotech Group

Offering a unique portfolio to capture above-average growth in the
emerging advanced therapies market

- e - \C = = 0w —
Critical Raw . = s ED T B i U
Materials , o o S . ' .

Plasmids Cell Culture  Activation Transfection/  Growth Factors & Recombinant Cryopreservation &
Media Reagents Delivery Reagents Cytokines Human Albumin Cold Storage Solutions

_|_

Single-Use o z Advanced . L @ LN
Technologies - o i - Analytics & — = Q!l
e SaafbR RS | QC - T ¢ @

Supporting Plasmid Design & Manufacturing | Process Development | Testing & Characterization | Cell Banking

Services

SARTORILS
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Sartorius Stedim Biotech Group

Innovation example: SSB is bringing together its strengths to
revolutionize cell therapy manufacturing

EVEO: The only closed, multi-parallel platform — centralized and decentralized ready

: (o)
- >50%
% Reduction in labor

Y costs
: Instruments and systems Smart automation >80%
Reduction facility
P costs
| d. | A
| = L1 ‘ o
L "i‘ £ <$4OK
¥ Lower COGS per
U P tO 8 concurrent batches Analytics & quality control ~ Raw materials & consumables batch P

52 SARTORILS



Sartorius Stedim Biotech Group

Sartorius combines hardware, analytics, and Al to turn data into insight
and process advantage

33

Intelligent bioprocessing solutions to...

...collect, monitor and control quality-
critical parameters

...analyze data to obtain a better
process understanding

...use knowledge for process
development, optimization and
automation

Sartorius’ digital and data capabilities
amplify differentiation

2

Faster results

~ e
” ~

New insights

Reduced risk

High impact of A,

in-silico simulations, ‘
predictive models, >

and automation More throughput

| B

Lower costs

Higher flexibility

SARTORILS




Sartorius Stedim Biotech Group

Agenda

Overview
Market and mid-term ambition
Portfolio deep dive

H1 2026 Results | FY 2026 Guidance
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Sartorius Stedim Biotech Group

Robust underlying sales performance; non-operational headwind from

tariff-related effects; improved profitability

Salesrevenue | € in millions

8.0%! | +6.4% cc | +2.5%

Ul. EBITDA & margin | € in millions

+3.7%

1,527 o
1490 @ 31.4%

462 479

H12025 H12026 H12025 H12026

Operational development: healthy consumables business of slightly >9% and slight growth in equipment

Customer compensation for tariff surcharges a non-operational impact on overall growth

Positive volume and scale effects more than compensated for unfavorable product mix effects; tariff-related opposing effects a broadly neutral
impact on margin development

1 Operational sales growth before customer compensation for tariff surcharges, in constant currencies

s SARTORILS



Sartorius Stedim Biotech Group

All regions contribute positively to business development

EMEA

Sales revenue | € in millions

+/.7%cc|+7.6%

672

625

H12025 H12026

Americas
Sales revenue | € in millions

+5.4%1 | +0.8% cc | -5.4%

541 512

H12025 H12026

= Strong growth in EMEA and APAC where China continued its sound recovery

Asia | Pacific
Sales revenue | € in millions

+12.5% cc | +5.9%

342

H12025 H12026

= Americas impacted by customer compensation for tariff surcharges and customer project delays in advanced modalities

1 operational sales growth before customer compensation for tariff surcharges, in constant currencies

36
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Sartorius Stedim Biotech Group

Continued sound cash flow development

Sartorius Stedim Biotech H12025 H12026

€ in millions

= Underlying net profit mainly reflects improved

: 12

Underlying net profit 228 235 +3.1 operating profit

Underlying EPS 234 242 +3.1 = Strong increase in net profit driven by lower
extraordinaries

Reported net profit 154 181 +17.6 = Strong increase in operating cash flow, supported
by higher EBITDA and lower tax payments, tariff

Operating cash flow 245 341 +39.4 refunds, compensating growth-related rise in
working capital

Free cash flow 103 L5 +93.9 = Free cash flow up significantly, driven by higher

. operating cash flow and stable capex at prior-year
Capex ratio (in %) 75 9.3 -0.2pp level, in line with plan to support future growth

1 Underlying net profit = net profit adjusted for extraordinary items, amortization and based on a normalized financial result and a normalized tax rate 2 After non-controlling interest

” SARTORILS



Sartorius Stedim Biotech Group

Strong balance sheet; deleveraging ongoing

Key financial indicators

Sartorius Stedim Biotech

€ in millions unless otherwise specified

Equity ratioin %

Net debt

Net debt |
underlying EBITDA

38

Dec. 31,

2025

51.7

2,173

2.38

Jun. 30,

2026

53.6

2,199

2.36

Net debt and net debt to underlying EBITDA

4,000

3,000

2,000

1,000

6.0

50

4.0

3.0

2.0

1.0

0.0

Q1-Q4 Q1-Q4 Q1-Q4 Q1-Q2
2023 2024 2025 2026

Net debt in millions of € (Ilhs) == Net debt to underlying EBITDA (rhs)

SARTORILS



Sartorius Stedim Biotech Group

FY 2026 guidance confirmed

Operational_performance excl. effects from tariff-related
FY 2026 guidance Sales revenue growth? Ul. EBITDA margin customer compensation

= Remains robust and largely in line with initial expectations
and current trading

Sartorius Stedim o o . o
Biotech Group ~6%to~10% Slightly > 31%

= Continue to feel comfortable broadly around the midpoint of
the FY guidance

Other KPls Performance incl. effects from customer compensation

Capexratio at ~PY level (13.3%)

Net debt / ul. EBITDA slightly >2x = Total customer-related refund application of £€35m (thereof
outstanding: €13m, uncertain in amount and timing)

For financial modelling = Growth in constant currencies expected in the lower half of

Depreciation 205mn to 215mn € .

Normalized financial result 105mnto 115mn € the guidance range

FX effect on reported vs. cc growth around -2pp

Due to the continued high dynamics and volatility across the life science industry, the forecast remains subject to greater uncertainty, which is reflected in the current guidance range. Potential further
changesin U.S. tariffs after July, 24 2026 are likewise not included.

1 In constant currencies

a9 SARTORILS
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Sartorius Stedim Biotech Group

Corporate responsibility & further financial information

To Sartorius, sustainability means operating
responsibly over the long term - with respect to
business partners, employees and society as well as to
natural resources. Learn more about our commitment:

@ Sartorius Sustainability

41

Please click below for further information:

Financial Publications

@ Earnings Release H1 2026

@ Universal Registration Document 2025

Investor Relations Website

@ Sartorius AG

@ Sartorius Stedim Biotech S.A.

SARTORILS


https://www.sartorius.com/en/company/sustainability
https://www.sartorius.com/en/company/sartorius-stedim-biotech-sa-investor-relations/news-financial-publications
https://www.sartorius.com/download/1845890/h1-2026-download-half-year-report-ssb-en-data.pdf
https://www.sartorius.com/download/1845994/h1-2026-download-press-release-ssb-en-publications-data.pdf
https://www.sartorius.com/en/company/sartorius-ag-investor-relations/news-financial-publications
https://www.sartorius.com/en/company/sartorius-ag-investor-relations/news-financial-publications
https://www.sartorius.com/en/company/sartorius-stedim-biotech-sa-investor-relations
https://www.sartorius.com/en/company/investor-relations/fy-2025-ssb

Sartorius Stedim Biotech Group

Share price performance

250%

200%

150%
100% _, P ._-‘_,..-'-Mvw‘%ﬂ&wdm_ -”W‘W

50%

0%
n/’» ,,-1/\ ﬂ/’» ,-1/'\/ q/'?/ ,-1/'7/ ,’19’ ,"19’ :fl/ q/'b q/’b ,-]/’b n/’b ,'1?3 jl:b :-L’b n/b‘ )

o voq o Qe,d Qéd ‘?*Q« N voq o Oed Qéd ‘?*Q« N voq o Qef’ & ?55‘ $ voq OCY Qec’ @ ?*Q« S voq OCY Oe" @ \?Q« $ voq
Sartorius (pref.) Sartorius (ord.) Sartorius Stedim Biotech ——DAX ——SBF 120
ISIN FR0O013154002 Indices SBF 120 | CAC Next 20 | CAC Large 60 | CAC All-Tradable | CAC
Ticker DIM All Shares | CAC Healthcare | MSCI Europe | STOXX Europe 600
Number of share 97,330,405 Market cap. €16.55 bn (as of July 28, 2026)
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Sartorius Stedim Biotech Group

2026 as a transition year towards mid-term growth ambition

Sales revenue growth, ul. EBITDA margin

~7

+6-10% S
+9.6% P

Sligthly >31%

2025 2026e Mid-term
ul EBITDA margin

Sales Revenue

Growth in constant currencies

43

Market view at the beginning
of the year

= Market is showing signs of gradual improvement

= Equipment business stabilizing, becoming less dilutive
to growth

= China stable to slightly improving, forming a foundation
for healthier growth post-2026

= Customer sentiment gradually improving, though some
segments remain cautious (e.g. biotech, academia)

SARTORILS



Sartorius Stedim Biotech Group

Long-term margin upside embedded in the business model

Expected contribution to

. Mid-term key assumptions
margin development

Share of cost positions

' " |ncreasing capacity utilization; growing
2019 2025 2026e Mid-term consumables contribution
Sales 100% 100% » Costimprovements driven by increasing
Cost of sales A7 7% _50.8% utilization, automation, use of Al
S&D 16.1% 15,09 = Operatlr\g leverage and fixed cost
degression
R&D -5.5% -4.4% .
= = Bottom-line
Overhead -5.3% -.3% " Double-digit ul. EPS growth (p.a.)
Depr. / other +3.8% +6.4% —> -
-
ul. EB|TDA 20 39 30.8% slightly >31% +60-85 Positive  Slightly positive  Neutral
margin bps p.a.

Cost positions excluding extraordinary items and amortization

44 Capital Markets Day 2026 S/\?TO? I LJS



Sartorius Stedim Biotech Group

Contacts and Financial calendar

(/ \ Sven Kopsel
o - Head of Corporate Communications & IR
N
.J +49.551.308.9429
\ sven.koepsel@sartorius.com
f Petra Miller
‘ Z__* Head of Investor Relations
P % +49.551.308.6035
=, \ ‘j petra.mueller2@sartorius.com

Mirko Koch
Manager Investor Relations

+49551.308.2402
mirko.koch@sartorius.com

Sartorius Corporate Administration GmbH
Otto-Brenner-StrafBe 20
37079 Gottingen, Germany
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September 1, 2026
Commerzbank and ODDO BHF
Corporate Conf., Frankfurt

September 2, 2026
2026 Jefferies Swiss Healthcare
Summit, Zurich

September 9, 2026
Bernstein Annual Pan-European
Strategic Decisions Conf., London

September 10, 2026

Goldman Sachs 23rd Annual
European Medtech and Healthcare
Services Conf., London

September 16,2026
Morgan Stanley Annual Global
Healthcare Conf., New York

|
v
September 21, 2026

RBC Life Science Conf., virtual

September 22, 2026

Berenberg and Goldman Sachs
Fifteenth German Corporate Conf,,
Munich

September 23,2026
Baader Investment Conf., Munich

September 23,2026
Bank of America Global Healthcare
Conf., London

October 22, 2026
Publication 9M Results 2026
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Sartorius Group

Disclaimer

This presentation contains statements concerning the future performance of the Sartorius Group. These
statements are based on assumptions and estimates. Although we are convinced that these forward-looking
statements are realistic, we cannot guarantee that they will actually materialize.

This is because our assumptions harbor risks and uncertainties that could lead to actual results diverging
substantially from the expected ones. It is not planned to update our forward-looking statements.

Throughout this presentation, differences may be apparent as a result of rounding during addition.
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Simplifying Progress

SARTORIUS

1= ,. Scan or click here to view this presentation.



https://www.sartorius.com/en/company/investor-relations
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